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H R E 1T R (consumer behavior )J& 5 Y5 10 B B IL A AR KL 2 1 TH 20 B0 A0 T i i &
AR AR AR, AR PSR AR T 24 Ak, BT L, T i REAS AT 2T P A i i AR
P& BT N R— RN 2 5 RIS S AT 0 I 24 IDNA T8 283517 R 2k 2 1
e BB AT NS 2N B B R RN S AT A B AR R I S L B S
T

XTI PRETT RIS A R 5 R AR, A ST S 3 AT A allie it i B 2 (an
T.Z4E(A18,1899) , 20t 0 Wit FF 4 A T8 7 O B 9%, £ 2 BUAE) 45 R B A5, nw.D. sk
ZRE(Scott) 7E19084F i (o FE2E ) o

2R B KR ERR (Bartels ) ZEL A RAE CERIEARSE ) (BE3R0) H5 1, 20120
SO AT WA T Mas2 i 8 B2, AT B B2 F 22 L T2 1sg i, T g 5f A i
BAHITT ), 20 28 SOEARTF AR A AL A M B2, O BT IR 3 94 283517 (consumer
behavior ) F#E2 (Bartels, 1988 ) . L. 74 7 (Clark ) 1 28 7E 19554E FI19584E IR T A B4 &
“VEREAT A

HR T AT I D5 2 R VR AR BT 2 AT 06 T 20 42 6 04FAR, T
BTN IER A AR IS T2 A28 2 N (BE SRR, 2003 ) o 19684525 — AT 9 EH AT R

il

Yt HER:2017-04-09
TEEBN: A2 E(1945—), 8, P LR FELFRHMIT FEEFIF,
T AR SO — B A BRI L LT P 48, SR . (R AT R —— R S ) (SB2880), A R SR, 2015,
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SRR (2 EDIERIRENITER QE AT %) 1A 19694E). A E £ 1E (Howard )
TN T (Sheth ) $E H WK 3547 BHLiE (the theory of buyer behavior )& W Khr ks o 52 & 2%
FATHLHEMRITE 12 (2014: 1748 1, IR L B20 28 704F A TH IR T30 ]
PR BT LART LA, T 2 B AT 2 0 D S R A S04E T A — T TARRR IR B A A
TR AR [FET, SOAF B TH 9 8171 R 2F MAEAE L — 25 B A KW AR LI AICk (AR L) 5L
W AEXABF R S, RATS et LR RIS A HEZ R = B st E s, —
YA IL/N 2 8

=, HBEETAZEL

I PEFT AR TARZ DT, R B A I e 2845 S PRt S
A A RS LSBT KR R (T2 11,2014 5) Gl JLH4F2R , I 2 & 47 A
AR S AT AU T 375 el i JR TV, W 5 | 10 Bl b2y CE R AL
FRFZ RN A AR [ PRI R b IR rp i 18 3 SR R e — EAL
B o s S| 2 1 RN W TSR A s I /A N R 772 /A S IV S /AT RPN € /A
EE 55 Z — R IR T3 E AT N AL A B SO A LR R ]

R1 HEETHFRUNKEFR

L] A
1940—19504F TFUG HH P 2% 3 ShHLFSE (motivation research )
19634F A3 77 2 (lifestyle V& 32 1
19684F B IRFENN QESEAT ) R
19694 FEAETE T (Howard-Sheth ) I SK 247 S H
19744F CHEREVTR =) JCR)EIT
19824F H FRMEE: (self concept) 8551 AT 38517 4% (Sirgy, 1982)
1985—19914F Z R & 517 L (theory of planned behavior, TPB )= 4: FH52 3%
19924 Qe DHZeE ) (JCP)AIH
19954 (BT AF ) (Being Digital)—5 Hi il
20014E AR (brand community )E & H
20024 CHETT N Z4E ) (JCB)AIF
20044F HAZ AR Facebook H ¥l
20054F H %A A FEIE (consumer culture theory, CCT)
20104 Bt ik SE Al e AT IS SR

PAN i 2 A A BB A Tk A RHESR LA D7 TR S AT 0 2 504F 1 &
JRAERE

=. HEERRH XK

. TH 2% B I 9% vt A 0 S8 [ i A, R R A2 e B A SR R T 0 X 3 2% R A
R FE20HE 20 DU AR A A S ML ST, I T Rk B AT R, AR B A AT
FFFE A A — 1 FHE T 7 FP - (Fullerton, 2013).,

SIHLBFGE I F AT 232 L NS Rl RO B2 B L I R B Unnl e S A B A 44
WASE , SIATURIFGE R ORI E T X T8 9% 2 (R BRARE , B0 T8 2 e B i B e oG T 1 PR 32 A4 (F|
Fre st ), TS S B TR, TS B Y 2 TR R AL A BRI R R AT 4 (RS BT
JUE RO ) S AT P A B S R TR T 2 ST A S, SR AR T R A

(DWiki i £}, consumer research .
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FIFFE# B8 2 P AT 2 BT A IRR

MBS T T B B BTN 2 B AT 2 S SR R SR Akl i A A NS 2275 1
(0 Ferbr, R S LA 373K Sl 2 A sl e AR ML ARS8 U, S B T LU =B
FRYSMRIKS) ) i

(1)BRT SRR I RS 120 T 3 S AR, RO S BARK,
TASCRAR AN 5 , 3 SR Aol o M AT A B o XV 2 2 1) 1, IR B st e B S8R,

(2B EFITE P B R R TR 2020802 5 , FEBOC R B DGR, T 238 i it
TR N it JAE A2 i R A A B i 2 AL SR — o

(3) QTR SR B A R B . 2 1 T2 LR , SR AT B Ry M AR 3B SR 1] s 96 7,
BV G-t PR % 2 EL IR ISP QA T 98 17 0 LU I 577 2 R BRI ) O

19594F LR PSSR 8 0 ERISIFLITTE T 3 1 RIS A28 BRI S AT o2 R
PG AT O T AT 5 S AT ST AT BT DXl o L SI2 5535 O 312508 3%
B, W RFAT IWIIE A S I F A SRR IR

M., HBEEITHFHNERIEHENEREE

TERENT IH AT N 2r e B A 5% o vp  JUBRE R (Engel ) & 55— B2 AW . A& IR 1)
FETTHZE DIH BT A B B bR, 17 T 2% RS 0 19684F, RS IRALUHIT T H
PRl B SN BITE S BT A EAR S, AR SO R T DA A 55— R 3 i a6 (I 2%
HAT A% ) (Engelds, 1968 ), X A RN 17 R B IFHERERE T 032 Ao A
Fe2E RANHAR T TE R T 20t 20 604F A P 8 1 7o # LAZE G N R E RO AEZE

AR, I 23 DR A I A o 0] 8 RTS8 28 anAer e D SE 3 — [l R, AT T4
H T A B DR A R AR B B A B AR R i R Y, SR 19694 J. A B PR (Howard ) Fl
J.NEHT (Sheth )32 A< SE EAT IR, & 8 % A0 B 09TH B B AT R F 5 1 1 580 . [FH]
ff, CHSEEAT R ) TXAZE AL R Sy 385 B T 32 3] 25 o0 1) B ik T Ry 22 M4, B
KW z51 M.

AR %H’l:\, FO R4 ) B A 22 8% BB B2 R B 2 — M e AT
BB B‘JJLZ'K%'T/E\D%B%%%‘I‘i () o AR L B TR BTE 2 o C o B S B EEE NS,
FFE19634E AR T BB . FATHIE 51T R ) (Marketing: Executive and Buyer Behavior )—
A CRHE LR 22 R, 1963 ) o I T i 2 — 44 NI A 22 R SR AR i1 ZE BB LU
KEUH I SERTER AR (OSSN ) —15, (A MR 2 54 7 A it
FEAE R REA 1 EERPI S, I BT 28 AT A i 5 | U8 T i 2 DR 2
Z—s

T 201 20 6047 AT DA BB Sk 21 38 [ VT 2% B8 R 2 i 5 MBA R8s B 2 27, A
RS 18 Wi I O AR B R BT, — R 2 5 T — I RIS AE S5 R A1
tzarh B Y ARG SAH BTN DGR E RS B2B  SE RS R AR E A I O
5 09 B A 5 — 27 AR F ST U, 7220 104F I AL S~ R STRR A 31387 424 (Krishnan,
2010)8EAR  JHI AT AR b T 3246 B 1B S IE R A S 28 SR T ) , HEUWSEAT R
T3 VE T8 ) T LA SEA T A — SE S R sy, R0 B MR R (5 304k
HITH B A T AR R 28 I i A5 ST AT A5 5 T SEUE RIS o 30T %o 2H 4L 3

D f14F Consumer Behavior: Application of Theory(New York: McGraw-Hill, 1977); Consumer Behavior in Marketing Strategy(Englewood
Cliffs: Prentice-Hall, 1989 ) ; Buyer Behavior in Marketing Strategy (%4 %, Englewood Cliffs: Prentice Hall, 1994 ).
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TR, I A HEARTE B B2 B35 4 1 OC 22 75 8 PRSI R B A 338 4 /1 @3 3k v o 22 D ik
T S AT R S B A O A AT MR 2R LR G A T
BRSNS

KT 2 E W G JL A4 DT ik SRR Y S BRI, el CIE SR 2= 1)
(JCR) & #3F 1974—20144F 18] (19 44 5, BL4E K il Ui 2 19 %% 4 (Chris Janizewski . Russel
Belk%5 ), 5| F 3R ¢ i i) 328 (consumer culture .methodology ) & SC 2% Btk fix £ 1 K 2455
(Wang%%,2015).

. HEFETAZEHENZ R R

TH SBTS935 1 R e e B B th e AN (W] 4 3R | 3 A Sk
X324 I TH S W IE SCFE AT T BBt 7335 (Kollat3%, 1972 Helgeson% , 1985) AE & IAH , TH 3%
FATREE B R B RE AT LA 43R DL TS SEAC B B

(— )2EARWZE I TT 4R

20140 TS AR, B THR N T IH 98 AT ) — S i — A« SR A i i) 1D (family life
cycle) A3 773 (lifestyle ) .~ (personality ) .0 B EI{4 (psychographics ) Flft 2 B /2 85 45 9%
(social class) . X LEME AR MR T X0 9% 3 AT 328, HARAE N BB sh - T i 4 3 1Y
TH,

(Z)H eI BB

202N E AR IRR I S AT S D T TS SO D TEF AR T LRI, 22 ARe S8
T ST T IR IR E ) A SR e Ak o FLH <TH 2503 (consumer psychology ) J7 T FOBF5Y
JEE AL (— TG R, 1960—19644F (8], 1 2.0 HUSCHRM 96 3 3 T £ 172453 ) (Fullerton,
2013).19684F , REHM CIH & 17 2% ) AEEE R 19694 <M L F 47 A #2 1 ;
19744F ) Ja R OB B A% D TG BRI 1)) (JCROBIT, X BEHU A T 2+ F R
HIBFSE AN

(=) ISR B B

NBFT R B R Al 7= A I Rg ) 23X A ) — B S |35 R RIS R 2098 &, A dh.0
FREE R AL B A 220 ) N5 (BURS: (A0 L VR AR
[F] ) 1 B 5 A [l H AR B R R RN 28, LU T 2 — SR T e

1980—20004F B 1 V% 5 BRI 28 25 1T BRIE o A 18904F Lo B2 X W A I i 4t e« B 3%
HE2 (self concept) ZJ& , M S AE4E S AL FR22 G T ) 12 S R H o 19824,
J MU (Sirgy )X T H IR LER IS SCH 9 E 17 81 a9 3 3 (Self Concept in Consumer
Behavior) 7ERZ DI T (TH A FT]) (JCR) FAR, B TR KA  E ksl 2 & 1T
SR B FRMEEAE AR T« A 3RO SRR AN BT 2 4T B A% MR & S e B A T
R FERE R — RO SRR RSN PR 2 1 A 9 8 N BB R AR AR 3T A 3R
A T 21T SR B i

[V, AATT3E =K BN 5 3 0047 R il AR AL . 1985—19914F , Z BR [ 17 M B2 (theory of
planned behavior, TPB) H B T, 3X /247 A FH I8 Hr A0 i BEHEZE (Ajzen, 1985,1991 ; Lawson,
2010) 20122904 A A% F 221 e 2 — = TPBHLIS ) & J'& M o 1 2% & SCAL B2 (consumer
culture theory, CCT )3z 2| B Kt S yd , BIVEE & A0 A SCAL ) £ B R A BT 2% 5 17 (Arnould Al
Thompson, 2005 ),

TEZ S I R BRPEAT A F R 2 ) , AR BRAEAT BF 52 (irrational behavior )22 , X
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B AR BEMEAT A RUBIF T O T B O A5 OFSIARL , 20135 7E T T, 2015) o 9 33 AR A PR A —
], (HE A AR AT AR AREE R A (PEIEAT o) XA AR P L ER L (2010) LAF 2
TR A SIS R A, 13 H N A B (9 Rt R AT AE (9 0 201 SAF T FRARA T A A Al
KM A ATl 2 L AR ST S AT SE IR A AR AS B B, B
AMGALGE 2 T~ BLSE LR B IS REAT H, BRI T WA 040 E

(9) RS TR B B

20004F K, FLHK W A1 AL Zh 2 )2 LA, (811 2% 8 A5 AR By FBRAg 0 Bl S8 Ao
BT AR R AEARAR PR AE AL R TARGE R B8 A7 o B A U A T 98 7 2 Y
FAArC 25t (17, 2014) o B i 2 H AT R B AL A8 2 8 AU LIl
KRB AT 4F — 2B R BEAE S C 28 Bl X — B BOT MR L (S WA LB +—AB53) .

N HBRETAMRNEIEL

ST R, NEZ X o = AT )2 T, RO 25T (i 9ok 2027 3% 3 5 9%
TR5) TH IR E BRI (L NS ) TH BTN AL Z T TH B B AT R A0 9% 1Y) )
O

TERRRE S 2R TE SR B AT I R R4 AN A B R E O, BT R A A ] A
FEH A R 2R SERIRFSE FA BE , 40, MURIESS 11(2014: 18—19 )iA N, I B B AT MU
(]2 B2 B ISR (A4 ) 3810 7 0 CREAR R 5% ) AR A7 o J.C. 330 (Mowen) AR, LT
SRPYIAGE B AT R RS AR B < T 2R USR5 T SRR I A A R TR (2
) TH AT A IS, (B SCRK Ay, 2003 ) o MSCHR 3 A FK L 55— PP ST LU B ok, 5 AP F
FEH S, HrP A = b I SR B B A BT ) AN R AY

AL TH BB T I Y FE (AU A 7RIS SR AT A A A 7 A A (7] A
HAT LU AR RT3

19854F , A 2 38 1 6 1070 FZ A3 14E (1950—198 14F ) WATAI 1) 1 5005518 CHEAT N2
2 A3 I BT TS AR IS TI0 TR 734 < I 2 AR GREEAF 13950 ) 5 I SE 3 A% (G A
HL VR SE PR 600 ) s RETRZ M (fE4% | SCAb b ERAE 12050 ) FLHAt (T 2% 32 S0 MRdr A JRiEL
FAF63 ) (HelgesonS5, 1985 ) o if LU MY, iX B[] “AMEBFFE A AL — 7, BEIARRI R0 A I
7K .

20154 CIH B EIITE AT ) (JCR) KR MEZER — K Fi% A E404E 5T A H )
IHT——HEE s NI S E T SE IAFS FLORE , THERE B BEAIPSR (consumer choice and decision-
making )— FJ& A7 L E e R AOIF9T 080, H404 K b F e I, W) H4F (1974—19844F )
H150% 44 _EFHEI20144E/960% 2547 (WangS5:, 2015 ) .

NS LA LA o LI i, T 2 51 T ESE 0 D S R RN & e Se e S B DA DU -

TRTAA : ST 1 7] U T B B SE B AT R e AR (ANSWTH ), 32 S B AN 7T 37 R A )
A -
IRHIB : DR T M BT SR TH BB AT R, 100 [ R 2 2 A e 3 (AN B -
KRR ), 3 SUE T AR , T AR O 2R A T o A B T S

SEIE T SRR R L VR —FhE AN T, R AR BB AT A R 2 2R 2 6
AT AT AR EEVE T 3% 2 D B ST 0 O BT B AR e

TREIC : WAL SCAL A BE B GT T R B AT A, A% 1) A2 SCAR AN AT 5 M T 9% 1 1o (I 9%
b GE TR ), 3R B AR RELA
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IRIAD : B 3l B B I BCPARTE BB AT OB SR , 1%O [RBUR R RE B AR Aol ek A2 3
BTN, VU BORSHE T I 9% B vk 3O R R LA o

IR A [R]EUE What G2, 33X R EL A TR B Y [l U How (Anfif ), K2 2022
60AEARIF T i =i 0, I HBUCA 23 IR B Y B B (R B ik, FE S A SR h A AR B, J 0 3
SEFVE B 2R A O B T S YR CRY TR BUE Why CRAT A ), KA OO IF 4R, X Ho
T A EAIE 4R SE (Baker fllSaren, 2010 ) o YR DAY e 5 78 M (1) o, 25 IR Ak 09 5 KT
B, Ho ) & How to Change ([ k2% ),

. HBEETATRFTENZN

B 5 B AN 7 8 0 J2 T, T8 28 E AT A B985 s R EA] 43y W R A - Sk 3=
(positivism ) F1 B = X (interpretivism ) (HudsonF1Ozanne, 1998 ) . i & FE 7298 X 7072,
S T SO SR PR B U, AT B B DR SR AR, R T Y SRR 9
A NZEH FE S, I AR T NI 32 22 0 J A I AN 2 B — [ PR S A (Hirschman,
1986).

FIRTAIE T SOTEAEE B AT S b 5 48 i 7 (2 A B ge , s H <Rl
(S5 )75, BFFEE A PO T R 15 T e 5 4 S e K 1 e 2SIk 32 SCRE o B 2 15 RE A% 42 THT
AR TR (B 21 (hidden motivation ) o i LA, iR 3 SO RBR[R]“SIE 32 SO R LA
12 AT AR Z AN RE LABF 2 05 AR A B 1 ik, AR 5 2 DL AP B A Y “ B R
E OB EMERA (in-depth ) Y T . [ 2020804 R LUK, BF5E T S 8 AT M AAR 3= O i
% ¥ (Hirschman, 1985,1986 ; Holbrook, 1986 ; HudsonfIMurry, 1986 ; Soloman, 1986 ;
Wallendorf, 1987 ; Belk4s, 1988 ) .

TH BT AT R F 2T kA 2L 4 A AR KRR A2 A o T SRR, =2 LAE DU Fh
Jii::

(1) WREEFIVEB T 5 o 1 2 T 2 5 10 SR 253, S5 B VR A vk 8 X 1)
SIMITEAWHIRA K R .

(2) SRR Ik AR SR IR R R B LA T 28 e 2SR s e T, PR R
B175 1% (causal modeling) B4 T 28 4 17 A WSS FVE B A 0F 58 0 R0, Her , 45 4 J7 R A Y
(SEM) 8 FH 5 by J 25 1A 32 U TT o Rt e R AT SCHR S ik T4 M 5 RSB 7 R 11

(3BT Bk o I A LLOEEIFS R BB , X O B2 0 Ik A OB R K, DL 2 TR
T RMARE RO R &AW HSZ AR S5 7k (experimental design ) A # . SE:
JrigfakSE b U T E A R S A AR 1 X — AT ANE B 2 T LR 0
Tl & 2 18 SCHIT R 7 ¥ R0 b i 28 7t ok A7 SCikoi i 20 i I 2 B P52 27 1) )
(JCR)1974—20084F-1X 30 Z4F A & R AYTE 3C, 415 H i 3 ] 256 77 0k M A SRAS Y 5 YL A TH B
WFgEh A £ S AL (Lawson, 2010) o 75—y (I 2R E B T) (JCR)I40SEI ST ik STk
e LB IR AE2004—20 1447 (] £ 28 7 #180% (Wang %, 2015) , RN SEI 7 ielf— 26 Wik 4 it
F I

() RBARE RET BE 2 1 T2 78 KB (big data)Fi A2 W B9 5 F il A4 2%
BATHWTNES AR T I8 2 AT T A RS 7 12 S O 11T 9 A © &R, B
AT S A W A5 R A AR WG XTI 2 5 60 RGUE SR A 434, LA B & R L 2%
A RS B SR TR S 2 )& R R BRI e g R ez
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I\, HBEETAZMIRERAE

THPR AT 22 B S ORIE T 28 1T AT T % B A T AR5 B N 25 A FH R 9 O ik
W TE BB T AR

2R ET R JE T4 2% (behavioral sciences ) FlIVE 3% 3 73T (consumer research ) [
SR AT AR XSG AR R AT O (9 B A, JL L BRI N 5 ) 17 2 (g
55 IR T e TR P AT R BFSE I A IRl — M 85 A T K 90 P B
B HT s, IR 1 (A 2R 2 £ B E4T (Leedecker, 1991) o tAZ%.O 235 (T 2 0F9824 T )
(JCR) L ARSI TS T 0EE2E Tigse 4k a5 G F M A2 2R

WAFR A 45 5 3 S FR AR 22, 28 B AR T LU 25 2 A8 [ AR A HL 4548 P9 2545 5719

CHBBEAT ) P SEAT IR R A BT R RIS IR W0 AT o, P s i fie

HETH R AT N SR R WK T 2 AL B Dok i R < — S R I R B B AT
27 B A TR T B R SO, B AT B S I S R rh SR T S AT A R
WA S D 255 5 B8 2 ] 0 B8l S WU B4 () 25 SR L PRI 2R B A T o0 BT AT 9% 8 A T
REE TR, R R ORI TR PR AT B DR I AR —— I S R A RIS I SE AR A
IO B FEREG TP AL AT AR R — AR AT R, BT DA S B DRSS Ry O A T B
(I

FLAG SRR O ZBOR R 2 R IR S5 R R SHE R 1 S AR R I, S W~ B 1) & SR AR S , IR
S W2l I [ A B AR JER R B L BT LA 38 2 X AS [R1 AR QLA S50R 1) e A A4 AT, s 3 LA i A
B R oy TREAS, n] LU A B A 25

VIE BT R TR 2R i 19 L E A dxd &2, BA R B 1T 222
LR JLF:

(1) BAG JRRRAS (7. Engels , 1968445 1) 5

(2) %5 I B WA (L.G.SchiffmanZs , 1978445 1/, 20 144E4H 11/ ) 5

(3)E 4 W MIA (Del LHawkins% , 19804F45 1, 2012455 1210 ;

(4) % ' TRAS (MLR.Solomon, 199 14F45 1, 201 7445 1210 ;

(5) 41 3 5575 R A (Roger D.BlackwellZ%, 200 14E 45 ORUGEL , 47 31 5 75 21 A AR JRK
AR —VEE , 20064E55 10/

MO TLFR A R R ATH R AT LA I B AT 2R S04 (R (2 19684F ) & Ji
TR, THPE T AR BV RAE T304, J5 DU AR A A 2L 2 3T R 55 10/ A I .

19684 B IREE NI (TN EA T ) (Consumer Behavior )55 1 2 B F- 19 161 P4 2
A TR O PR A A2 AR SR T 25 6, X T TR R b B T e B 1 A
{HIRATE IH BT R A C ARt

A0 T F5 SR RRASSE: B R AR 119 ZE 8 5l A8 o o A7 3 5 T3 2 AR 7R (14 1968456 1 I IR ighe
AR Z—, 200 VAEA1 3 5w 5 7K BN IS IR AR A S ORI 268 — R & (AR IRIE WS —1EE =
19954558/ ) , N19864F 5 ShUH et U T AEZ P W oK JE P4 (Miniard ) . 5 A& /K A AH
Ho, A3 e HRMUAR T N T IH SR 81T S 8w E BN Es & RN A S e B IRA NS — L=
MBS B 5K

FREMRAN CHTEIT ) BIET 19784, % T 5 —1EHL.G. 4y K2 (Schiffman ) , if
HVEZL.LAS v (Kanuk ) FlT4E 2545 4R (Wisenblit ) o Ay I B2 — S 5 PO B HE2324 A
FERFIEIE DB AT R BB 2 B 2 U R R R R B R 58 20 AT B 8, 2 1A T 2%

(D WikiZk H :behavoir science.,
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BN BRI e R  FURP (R R R — ) 5 — T 2 T A BT i B S LR
FEUARETF R T F T 5 B e 3 AT Wit 4 4 MR 5B e R )
B RS SR LR (0 2 BAR RO B = 2 5, AL, 7R 2 FLIK R4, I 2R
AR 2R B S B \EAE R T P A R R 5 g T EU

BEWAN (H AT RF——E BN ) (Consumer Behavior: Building Marketing
Strategy ) WINLT 19804, 120134 UL 282 55 120 o H R AR il st 25 735 B s 7y BB 2 HU A
o VEE B E S AT AR S B AR SE A , ol 8 UL R T 0% B T R AT ) B R e L
FH o HAS S SRR e s BARTR IRAR K, A2/, SRR o 5d I 1 (B 2 NS A
BRI T VU7 SCAGIY T P 7 T 2 AT o B EE 5 rh E 22 PR ROR  MELA A .

B TIRAN CIH AT R WSE 04 FIAELE ) (Consumer Behavior: Buying , Having ,
and Being)WIRLT 19914F , 20174 £ 42 55 1 2 o iX A WUAS B8R HH BAS LA i, {HLELAS V75 Ol ff
LI PR HEAR L K SCARHR ] i3 55 1—LORR H LA JLAMMRERAG 1 - U B AT 2 e AR
AT VR PSR A 2 SO s e 2 SOk e o HERIBR AT LUE Y B
B ESREALTH 28 WK BT 288 4T R 2 B NS AR T 3K 38 B iZ A 45406 Ay
TE, HeB o B I AR H B AT AR Ak o 201 SAE S T LRRTIT 4R, r 2 T 1R 35 HEZR R Ry o
T SR = AR T 2B AT 2 Rl T S B AT R I NTE (TOW ) 520 T 2% # AT A A ME CF
W) S0 o A AR AR 5t A B SCHTICTE SRR R, T AS AN TE R e e GO BT 29 11 5 3
AN, JF B s Al T M AT 2 T (R 1235 ) o

IR — D UAS BRI KT 2354 R 0 o T T 1717 L7 S BREAR Py 25 (s )
R MARRRIE E SR E DR WWSEAT R ) BN RV (8 BRAS R SR S A A 1) 2 R HA ] R 1,
TR B AR 5, I BT A e BIL TR T =R F 09 R, RO B2 sy
TR 2 AV B A B o B MO U SR 25 SR IRAE 1 T - B AR S5 A RE AN [] 5 NS 1R 4
A b E AN

NG (18 B D = S BRI 2 B o 1 0 B R BT LU R BRIH 2 AT i
PEZOA A QT = S ] OB BR A B AN B ) AN SCARTRUW] o Ay e 2 AR 10
PP IR O EE 0 9 A BLA 3R 5 8 4 T RS AT 3 3 5 K MRS AR 17 8 s S
B T9F 2 B D A s BT 8 T TSR 1 SCAR sy, A SCAR RN SCH X T 2 8 A7 M 52
Wi o DL 48 B A BB ] PRI 9 AT oy TR T S O BN T O 5 RO SRS Y BBl LA
R B DGR B T 7 R M RS, PR <8 B 2t — T IR BIS W 2 5 47 o 127 R (TR 1L 8
& H75F,2002).

. BFUHBETAHAFZNOE

AR IH AT R AF IEATE DT LR B RAR 2

H 20T 2R FF 4, IR A% 20 LI AL SRk i B8 Nt 2 B A T
TR o AT A SR 4 gt G 3 A A 25 X — P s E K AR 327 [ B 2 AR SR AR
I R ) R S digital , BPB07E A0 AR , AT R AE B 2 mi il S ARE e
BRSI ) AR R A2 R XA R AR AR MR 1) SR W8 73 B8 I By 7 32 [ R4S B T2 B 804
N.JE B8 PETT -

19954, J& & 1% e (Negroponte ) Y E1E (EUFILAEAF ) (Being Digital ) iR . JE &% e
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AUt “THAATE AN G, B E I T AAE TS, TR B RCR {283
NECFAAEAERH S Eg TERF eI B s 1, B A AR 8 NI B Bk i 30
73 (0] B BB 2SI ARG )7 o B AR ARTEARF TAEG R 5 /M 23 B LG 3y, 458 —1)
FREANR] o T2 B et 1) AR & 3 L, i A sz i g AR AR T RZI Iz R
M, J A — A KRR A B8 3 2 A o J R BOE SR 4 A T BT B, & 5 | sl (8 2 &9 e
it B BerAe (digital ) —1] , 8 B BRI [F] A& 48 1) SEARAE & o 19 4, < B0 Ab 1A
(digital media) \“BU 745 #4” (digital marketing) . “50 74L& 3% (digital communication ) ,“4% 7
fb i i 7  (branding in digital age )%, 31 EL 2 i FH <807 (k) a4k . AR, “digital”
O TR TR, 5l G, “digital 2B —FPARFR, BT L ZEM IS B, digital ) o
SCHRHPERIZ A BRI BT

AR D817 8 2R AN S0 1 . 20094F , 35 24 ITH B E5 AT M2 E MR T &
FIEALRY CIE PSRBT ) CGESMOTT & i B4 i 187k 24351747 (digital consumer
behavior) LA, I HIA AT 28517 02— Bt A X 5 AE200 1 4F 36t A5 2 R
— AR R PRI ) PR 2020 90 A e A T R AR I B B AR T O U —
MBI H R, #1238 50 s A aF AL TN A& ARt 2z v 28K HA i 27 5 7T 1 04FE L3k
IR SRR SRR A Aol 2 R ATk, A AT 2 T AR RS ik A TR A B AR IS BB AT R
i), 7 R A B AL 2 PN, 22 885 e R AR IR AR 55 PR — Uit A 5 10 2 W e B S AR
FACTH 2B AT B A RO R, O BRI JUAF S kA T 2 A ik s OR%R3,
2013,2014; P04 ,2014; 4 5 #5,2015)

+. BAEZHNE

TERFP R S L B IE B 4T R (digital consumer behavior ) & —Fh i B4 B HE &
BT ARS8 R A THT TR 10 o 9 01, 19694F 7. A T I S22 47 S B8 1) BT B 12 (1
SEHE MG RBATES ANTESY, T H IR AR 35 K, S T Ok 7 o) & e A s e 41

FE B 2 A (GBS & MRS KRB AT T M 2 B AT A ik B sl 5 LT K
FRARBE | TR vo JEE M it 11 T 9% 2 PRAR B 2 R R vl AR 43T L ol A TIUH) F << T 9% o
1B BN NS BIE M T 5 R0 S BREEAL, A T R A [ (14 S8 g s
FTLL, T PR AT M2 S TG 1 B8 ) & A ——E 10 R BRI (5 B &0 T
HIECF AT S8 1T M2 A R RER AR S IR RE AL S8 1 T 2%

B R A AN T - B SRR BRI B A A B AL, AT AR AT BT
A B EHRRAEGEN T BFEN KRR R TR N R R BT
HFBRAE THRARBRAAL R T EB R E RS . L3R 1A Z

(—)HF T AL G NN

B AL BT N S G P BT B R A MR R R o fa i 5 2, AN 5 B ]
DAV I PN T 2 DA B iR, 7 9% 2 LRk, R B2 B A s A A e SR
7, 45 R AT I 0 T B8 R Bt A, il n, LT e B9 AR S R AL 5 LR A T 2 17
R HLIR B AT 2 AT O H H RAAREE ST LA 5 , 14 23 A B B8 AL IEAE A T8 5 2T
B AT N7 75 T TR o B A RS AT LA 4N LR 5 T -

L B bl S E B R AR 2R T

A TR EC AR 4 E S AN G A A o B, 15 B IERIEE A I\ 4 IS T AR A
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{5 EMIAR A5 BRI T sCORBCR A5 BRI A58 MR 2 AR R e AR T
HAERIE M E G BAT NS RBUE T WA T RAEERFIA ) (power ) o

2. B &+ 8 (digital consumer community ) CHTE BE AT M) 4K

P23 R AT S AARAE B T B S A 7 B, Bl s AR LR T Al
h OIS B T ETREAT A AEAR KRR B 5 1n) X 2 5 AR 0% 8 B DG AR, ik v
AT 6 TR BRI 55 7 o BB B ELO

B AR 25 AT AR R C , 2 MAAT R )« (N _L ) BEARA T R (5]
2 48 RN A BN AT R ) o BREAARA T S AN SR AN AARA 70 () 5T BRREIN , 2 FRA T R R TN AR ], DA
WUk, B T MR T AR SE T LR TR T AR A S T AR T A5
R AL HHIE, EEH B, BT T A FR 30 A0 FB A RRIE « (1) P28 AR B i A il PR 3 rp
o), A5 22 TR v B EE 5 (2) 5% A R A B 3 i 5T AR R PRI SR R 5 (3)“ 5 G
RN

3. HIBFE O (eWOM)

2UTH 2R BRI A 1 B0, (A st s A D7 S AR 0 L ) BB E R KOO R 2 BB B A
BRANH R EAT A AT 5 - B RA TN WOMZE Jy<eWOM™, BIF“F - [T 5 26 17 A5 a4
FAL T AR AR S, B Ak DR oY © 2 — S BRE #US (Kotler fK eller, 20155
Solomon, 2005 ) , G045 1 i 503 22 | R8I A 46 o 850 Ak L RRE T R T A& 5 38
BErhil o3 AR p R0 o AR Bl Ak DR AR AT RETE R I N BB R B RE AT, I HLGT A L
AU RE SR K, LR ML A (AN FTAA

4. LA BAASEAT RIS S5 S A R WA AR

20094F , 8 4k« 5 £ (David Court) 554 =i fEE AR I (Z58ET)
(McKinsey Quarterly ) I $& H I 9 B PR MEFE AL (consumer decision journey,CDJ) , IR4E
D.C 3215 (Edelman ) K RKAE (PRI ) F A SCEGIAFISRAL 73X MR SR AT
RETHTEE S AR I R AT B ARG A TR IE 2R B, T 28 & B L SR R AN 0
A Hu /N b R PR ], B AL O IR R IR RIE AR 1, “TASE 3R (purchase loop ) 1 i
IR (loyalty loop ) A/ NER N UL Y , F145 75 J& (consider ) \ ¥ (evaluate ) =K (buy ) .
A5 (experience ) . H. 4} (advocate ) FIEH A5 (bond ) /N EE R BE (S WK1 ) .
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PERLRIE : D. C. Edelman, “Branding in the digital age”, Harvard Business Review ,Dec.2010,
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3, I H TR B s (B AR, 2017) B s B S B0 BT TR A 15— T,
BOZREE L BCF A S8 AT o e A R AT 9% i) B AR A% s B IR R4 T 17 DX
Scte2E e b At 2 B ARSI =
+—. BFUHEZFITHENFRSE
SRR RARA DA SR AR DB AT o R B S R0k R TR AR 98 AT o BT E
20 f L BUAE AR R R BE T (I 21T 077 ) 201 SAERHTRRAS o I 1 54F L —H BT Y

BEGATE R B AR , et A AR S A 73 ISR AN 22 B 7R o B4, R 45 (engagement )
E 2B (2017 ) A SR I E 81 E b R33N T 58T 28 47 9 A G A

Gaani

®2 HHFEARRNIERARMECH

B

AR

B E AT

Solomon (2009 )

H Ak B 5 (digital marketing )

CarterZ: (2007 ); Ryan#ilJones(2009);
(MR PFS ) (2014)Y

B A&+ (digital communication )

HEAE L (eWOM) KotlerflIKeller(2015)
BN K (digital lifestyle) CharmonmanF1Chorpothong (2005 )
B )R A R (digital native) Prensky(2001)

Btk A F (digital self) Solomon(2015)

B4k i g ST (digital branding)

Edelman(2010) ; RowlesflDaniel (2014 )

BT 2 PR

( decision i ) Edelman(2010)
consumer decision journey
2 5 (participation ) TutenfISolomon(2014)
Rl (engagement ) KotlerflAmstrong(2017)
*3 BFUHBEETANITXER
KA R 28 51T A
- MEAEZ (on line) FEMR, Wil

#5342 (linking ) #%4% (connecting )

IS ], f R

24 (social network )

AR e E K|

A2 AR (social media) AR (new media)

WA 1] 3 HE, (5 BRI, 70, HE, A

K (big data) TR R T AR IR, B R T
BHETHL (smart phone ) . B HEZ I (smart terminal )} 57 A A 15 7 2, B 504
M (crowd funding) H:[E6E, A
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b5, 50, S RHA, {5 EORIE, W SRR, i S

H #E H%4L (bit-consumer )
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1H 7% & 111% (consumer portrait /profile )

T BB R E AR Y A i SEI BRI
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e ER L A sl S TR b 1K 0R] T B B A T A DA AT AR P A 2
IEFRATIE T B B AT 2 2 BHRRAE , AR AR [RIRBA  4E FTm12
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O (UAHWREDLITE ) (2014) KA 4 5 A (55 7308 3880 Bt 3T A 85 HLE% (de SwaanArons¥ )™ sfe G 175
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W5, NI R T B 8 AT 58 i R AL T ER A R AL 2

TRIA), T 2R AT R AAIF 53 R T 5 S R P 2 i) 32 2 e ILAE IR 6y T 7
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50 Years of Consumer Behavior: Evolution and Overthrow

Lu Taihong
(Sun Yat-sen Business School, Sun Yat-sen University, Guangzhou 510275, China)

Abstract: In 21st century, the basic structures of business and society have been overthrown by
digitization and intellectualization. Changes in consumers are the primary cause of these changes. As the
basis of marketing, marketing management, brand management, and strategic management, consumer
behavior is facing a big challenge after half century development. There are two main parts in this paper.
The first part reviews the evolution of consumer behavior in 50 years, and then the second part gives the
sketch of digital consumer behavior which reflects the mutation of consumer behavior. At the end, it
makes simple prospects.

Key words: history of consumer behavior; consumer behavior; evolution; digital

(FTiEHRHE: H T)

(@=:3 300
Drucker’s Letter and Its Comments

Abstract: This paper consists of two parts to highlight the greatest guru of management, Peter
Drucker, about his unique insights and achievements about management research and education: (1) a
letter from Drucker to the editor of The Economist concerning its report about Drucker on October 1st
1994; this letter is published for the first time in the world; (2) the comments from several management
scholars including Julia Wang, Shuming Zhao, Chunhua Chen, and Ping Li and his team regarding the
letter by Drucker. This paper has significant implications for the innovation of Chinese indigenous
management research and education.

Key words: Peter Drucker; management research and practice; management as a liberal art; the
unity of knowledge and action; The Economist
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